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 Waiting to Sell until after the  

Holidays May Not be a Smart Decision 
 

Every year at this time, many  

homeowners decide to wait until 

after the holidays to put their home 

on the market for the first time.  

Others who already have their home 

on the market decide to take it off 

the market until after the holidays. 

Here are six great reasons not to 

wait: 

 

1. Relocation buyers are out there. Companies are not concerned 

with holiday time and if the buyers have kids, they want them to get 

into school after the holidays. 

2. Purchasers that are looking for a home during the holidays are 

serious buyers and are ready to buy. 

3. You can restrict the showings on your home to the times you 

want it shown. You will remain in control. 

4. Homes show better when decorated for the holidays. 

5. There is less competition for you as a seller right now. Let’s take 

a look at listing inventory as compared to the same time last year: 

6. The supply of listings increases substantially after the holidays.  

Also, in many 

parts of the   

country, new  

construction will 

make a comeback 

in 2016. This will 

lessen the demand 

for your house. 

 

Bottom 

Line 
Waiting until after the holidays to sell your home probably doesn't 

make sense. ** Article provided by Keeping Current Matters 
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Where Are Mortgage Rates  

Headed? This Winter? Next Year?  

The interest rate you pay on your home mortgage has a 

direct impact on your monthly payment. The higher the 

rate the greater the payment will be. That is why it is 

important to look at where rates are headed when decid-

ing to buy now or wait until next year. 

Below is a chart created using Freddie Mac’s October 

2015 U.S. Economic & Housing Marketing Outlook. As 

you can see interest rates are projected to increase steadi-

ly over the course of the next 12 months. 

How Will This Impact Your Mortgage Payment? 

Depending on the amount of the loan that you secure, a 

half of a percent (.5%) increase in interest rate can in-

crease your monthly mortgage payment significantly. 

According to CoreLogic’s latest Home Price Index, na-

tional home prices have appreciated 6.4% from this time 

last year and are predicted to be 4.7% higher next year. 

If both the predictions of home price and interest rate 

increases become reality, families would wind up paying 

considerably more for their next home. 

Bottom Line 
Even a small increase in interest rate can impact your 

family’s wealth. Meet with a local real estate profession-

al to evaluate your ability to purchase your dream home. 

Article provided by Keeping Current Matters 

http://www.freddiemac.com/finance/pdf/outlook.pdf
http://www.corelogic.com/about-us/researchtrends/corelogic-home-price-insights.aspx


WHY Hasn’t That 

Home Sold??? 

Have you wondered why great homes 

just stay on the market and don’t 

seem to sell? Here are a few reasons 

why some homes in the Iowa City, 

Coralville and North Liberty areas 

may not be selling in today’s market. 

1. The home is drawing fewer lookers. When the home is 

new on the market that is when it draws the most interest. 

If an agent is saying buyers aren’t showing interest in a 

home that could mean prospective buyers are waiting for 

the price to come down before viewing it. 

2. The home is drawing lookers but no offers. If a home 

has had many lookers come through a home but none 

have made an offer. Something is off. What are other 

agents saying about the home? If a home is overly priced 

it may discourage buyers from making an offer. 

3. The home has been on the market longer than compa-

rable homes. Buyers start to wonder if there is some-

thing wrong with a home if it sits on the market for too 

long. If a home is over 30 to 60 days on the market with-

out activity, buyers are going to be suspect . 

4. Home is not updated. Maybe the home doesn’t have a 

fresh coat of paint, cleaned carpets, or curb ap-

peal.  Buyers expect to pay less for a home that doesn’t 

show as well as others. 

5. The competition has changed. Check out the local 

homes that have gone weeks without an offer. Have   

similar homes sold recently? How was their home       

different? What did it sell for compared to what other 

homes were listed for? This could show that a price may 

be too high and that a home needs to reduce the listing 

price. 

Pricing the home right is just one part of listing your 

home, but one of the most important parts. It will make all 

the difference of your home selling fast or sitting while other 

homes sell. 

The local market has changed since this spring and has gotten 

a little less active. This doesn’t mean a home won’t sell, but it 

may take a bit longer and the price may have to be a bit more 

aggressive. Additionally, more (and creative) marketing may 

have to be done now than earlier in the year when the local 

real estate market was extremely hot. 

What IS your home worth??  

Call me at 319-331-0744 to find out!! 
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DID you know …. 

Homes that are first marketed 

as “COMING SOON!!”  

sell faster? 

AND I can sell yours, TOO!! 

Shameless Plug!!! 
 

If you know of someone/

anyone who may buy or sell in 

the future, could mention me?  

 

I’d LOVE to get the chance 

to work with any (or all) of 

your friends and family!!!! 

 

Please just give me a call or drop me an e-mail if 

you hear of anything!! 

I REALLY appreciate it!! 

http://sandykacena.com/communities/
http://sandykacena.com/communities/


 

Attic Fan 
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Carport Full Bath 

UN-Real in Real Estate 

Fats, Oils and Grease 
 
With Thanksgiving just weeks away, many of us are thinking about 

doing a LOT more cooking and baking than we generally do. AND 

many types of food we generally don’t cook every day. 

 

Here  few simple tips will help you avoid a sewer back-up in your 

home. Not only is a sewer back-up unpleasant and unsanitary, the 

clean up can cost thousands of dollars and your homeowner’s insur-

ance may not cover the cost. 

 

Even though fats, oils and grease are a liquid at one point, they will turn into a solid at some point. If 

poured down your drains and stools, this gooey slimy solid will cling to pipe and sewer walls, which 

can cause back-up and overflows into your home. This gooey sludge can even back-up into the 

streets and streams.  

 

Because the season of huge dinners is right around, you may want to keep in mind what to do about 

disposing of cooking fats, oils and grease. 

 

Here’s a check-list of what to do with fats, oils, and grease: 
 

 Never pour grease down sinks or toilets. 

 The best way to deal with butter, shortening, lard, meat fat and oils is to use an empty tin 

food can to store it. Then freeze the grease to make it solid and throw it in the trash. If you 

put a lid on the can, you can reuse your plastic lid on another can to store the FOG.  

 Scrape fats, grease and food from plates and cooking utensils into the trash. 

 Use basket strainers in your sinks to catch food and empty them into the trash. 
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“SERVICE IS A JOB WELL DONE. 

IF THERE IS NO SERVICE, THE 

JOB WAS NOT DONE WELL.” 

Whether you’re a buyer or seller, Sandy assists each client     

before, during and AFTER each transaction. Success isn’t   

measured in the number of homes she’s closed, but in the    

number of clients who become trusted friends. Those friends 

feel confident to refer their friends to her each time they need a 

trusted friend to help them sell or purchase a property. 
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A Mouse in the House 
  

Keeping these pesky little devils out of your house can be a feat within itself, but there are ways to stop 

mice making themselves at home in your home. 

 

How can you tell you have a mouse in the house?  

 

Since mice normally run at night, you will see their droppings and damage before you see them. You 

may even hear them scratching in the walls or attic. Once you see or hear them, they’re in the house. 

 

If you see mouse droppings, you may want to know if they are “fresh” or old. EWWWW!! But how can you tell? Fresh mouse  

feces (which are 1/8” long and pointed at both ends) is moist, soft, shiny and dark. If the droppings are several days old, they become 

dry and hard. “Old” droppings are dull and grayish and crumble when you press with a stick. ( again - EWWW!) 

 

If you have one mouse in the house, they will “mark” their trails with their urine. Other mice will follow this trail right into 

your house. Just getting rid of the mouse will not stop other mice from following the same urine highway into your house – you need 

to block their entry to their urine trail. 

 

Another way of these pesky little devils are showing themselves is by their nests – this is where the real damage lies in your house. 

They may have gnawed through your entire box of sweaters or box of books before you found them. It is maddening! 

 

So how do you keep the mouse out of your house? 

 

Remove food sources! 
 

Bird food, pet food and other edible items stored in your garage is like M &M’s to a mouse. Plastic garbage cans or Rubbermaid tubs 

will generally keep mice out. If they can get their little hands in, the rest will follow. So make sure any food source, including card-

board is cleaned up. 

 

If you do find an entry, steel wool, copper gauze (Stuff-it® brand) or screen wire packed tightly into openings is a good temporary 

plug. For long-term or permanent repair, mix a quick-drying patching plaster or anchoring such as Fixall® into a wad of Stuf-it® 

before pushing the material into the hole, and smooth over the outside. If steel wool is used, rust stains are likely to result. Holes 3 

inches (8 cm) or more in diameter should be covered or backed with 1/4-inch (0.6-cm) woven/welded hardware cloth prior to filling 

with a good patching compound. Another backing material available is Strong PatchTM (D. P. Wagner Mfg. Inc.), a 6 x 6-inch (15 x 

15-cm) sheet metal patch to cover holes up to 5 x 5 inches (11 x 11 cm). It has a self-adhesive backing and a mesh on the surface for 

better adhesion of the patching compound or other texture. 

Read more on my blog post on www.SandyKacena.com - A Mouse in the House 

http://sandykacena.com/a-mouse-in-the-house/

