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2016: Homeowner’s Net Worth Will 
Be 45 TIMES Greater Than a Renter 
 
Every three years the  Federal Reserve conducts 
a Survey of Consumer Finances in which they     
collect data across all economic and social groups.  
 
The latest survey, which   includes data from 2010-
2013, reports that a homeowner’s net worth is 
36 times greater than that of a renter  
($194,500 vs. $5,400). 
 
In a recent Forbes article the National Association 
of Realtors’ (NAR) Chief Economist Lawrence Yun 
predicts that in 2016 the net worth gap will 
widen even further to 45 times greater. 
 
Put Your Housing Cost to Work For You 
Simply put, homeownership is a form of ‘forced 
savings’. Every time you pay your mortgage you are 
contributing to your net worth. Every time you 
pay your rent, you are contributing to your land-
lord’s net worth. 
 
The latest National 
Housing Pulse    
Survey from NAR 
reveals that 80% of 
consumers believe 
that purchasing a 
home is a good    
financial decision. 
Yun comments: 
“Though there will 
always be discus-
sion about whether to buy or rent, or whether the 
stock    market offers a bigger return than real es-
tate, the reality is that homeowners steadily build 
wealth. The simplest math shouldn’t be over-
looked.” 

Bottom Line 
If you are interested in finding out if you could put 
your housing cost to work for you through home-
ownership, meet with a real estate professional in 
your area who can guide you through the process. 

Where’s can You find the 

$$$$ for DownPayment? 
 

If you don’t have the cash, large piggy 

bank or enough in savings, where can you 

find enough money for a down payment? 

 

1. Your rich Uncle – Uncle Sam, that is. 

If you’re going to receive a tax refund. Save that and put towards your 

down payment. 

2. Ask Mom & Dad ….. No, really! Tax laws allow your parents to GIFT 

you a certain amount of money each year. According to the National 

Realtor Association, about ¼ of all first-time home buyers actually re-

ceive assistance from relatives (i.e. Mom and Dad). Best to ask their or 

your CPA to find out the details. If Mom and Dad LOAN you the money 

for your down payment, lenders may see that as an unsecured loan – as 

even more debt and it may disqualify you from your loan. It’s best to 

make the money for the down payment a gift. 

3. Start SAVING!! Take some from each paycheck and put it away – 

don’t touch it! Over the course of a year if you save $100/week, you’d 

have $5,200 saved up within 12 months!! The secret? DON’T TOUCH 

IT!! 

4. Sell things!! Ebay, Craigslist or a garage sale. If you haven’t used it in 

the year, you won’t want to move it to your new home!! 

5. Seller Pays closing. But check with your loan officer before you do to 

make sure what guidelines you have to follow. Let’s say you want to 

purchase an $160,000 home and your closing costs are $2,500, if you 

offered $162,500 with Seller pays closing, then you have a down pay-

ment. 

6. Government Programs. And you can either call me or your loan officer 

to find out what you qualify for. 

7. Work a Second job. Even a short-term job in the evenings will give you 

enough in a short time for that down payment. 

8. Consider 100% financing – lenders are starting to do that if you have 

excellent credit. They either are a complete 100% financing or a 80/20 

loan. But the monthly payments are higher than if you used a downpay-

ment. 

9. I don’t recommend tapping into your retirement funds, like your 401K, 

but if you do, check with your CPA for the current regulations. 

Line up your down payment before you start looking for your home. 

While you’re qualifying for your loan, you will have a better idea of how 

much you’ll need. 
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http://www.realtor.org/reports/housing-pulse-surveys
http://www.realtor.org/reports/housing-pulse-surveys
http://www.realtor.org/reports/housing-pulse-surveys
http://www.keepingcurrentmatters.com/wp-content/uploads/2015/10/Net-Worth-KCM.jpg
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Could You Be Eligible for a VA Loan? 
 

One of the greatest benefits to our nation’s military personnel is the 

VA home loan. This type of loan originated in WWII as a benefit for 

soldiers returning home. Since then it has provided homes to count-

less veterans. 

 

A VA Loan offers home mortgages guaranteed by the U.S.  Depart-

ment of Veterans Affairs, and offered by qualified lenders. VA Loans 

do have many advantages for veterans like no down payment and 

low interest rates. However, serving in the military for any 

amount of time does not automatically qualify a veteran for a VA 

loan. So who may be eligible?  

 

Veterans of War Time and Peacetime.  

 

War time is defined by the VA as the following: 

World War II- 9/16/1940-7/25/1947 

Korean Conflict- 6/27/1950-1/31/1955 

Vietnam- 8/5/1964-5/7/1975 

Gulf War- 8/2/1990- Date yet to be determined 

                              

Peacetime is defined as: 

Post WWII- 7/26/1947-6/26/1950 

Post-Korean- 2/1/1955-8/4/1964 

Post-Vietnam- 5/8/1975-8/1/1990 

Reservists and National Guard Personnel 

 

Spouses of personnel that died while serving on active duty or as a 

result of injuries sustained during duty. time the applicable Good 

Faith Estimate is issued. 

Click to read the entire article on my Blog - HERE 

 

No one is more deserving of a home than those people who risk 

their lives to defend, amongst other things, our freedom to have 

one. for VA Loans. Thank you!!! 

Home buying just got a lot easier! 
 Like this article?  

Follow me on Facebook!! 

 

Where Are Mortgage Rates  

Headed? This Winter? Next Year?  
 

The interest rate you pay on your home mortgage has a 

direct impact on your monthly payment. The higher 

the rate the greater the payment will be. That is why 

it is important to look at where rates are headed when 

deciding to buy now or wait until next year. 

Below is a chart created using Freddie Mac’s October 

2015 U.S. Economic & Housing Marketing Outlook. 

As you can see interest rates are projected to increase 

steadily over the course of the next 12 months. 

 

How Will This Impact Your Mortgage Payment? 

Depending on the amount of the loan that you secure, 

a half of a percent (.5%) increase in interest rate can 

increase your monthly mortgage payment                 

significantly. 

According to CoreLogic’s latest Home Price Index, 

national home prices have appreciated 6.4% from this 

time last year and are predicted to be 4.7% higher next 

year. 

If both the predictions of home price and interest rate 

increases become reality, families would wind up pay-

ing considerably more for their next home. 

Bottom Line 
Even a small increase in interest rate can impact 

your family’s wealth. Meet with a local real estate 

professional to evaluate your ability to purchase your 

dream home. 

 

Article provided by Keeping Current Matters 
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Applying For A Mortgage … 
Why So Much Paperwork? 

 
We are often asked why there is so much paperwork mandated by the 
bank for a mortgage loan application when buying a home today. It 
seems that the bank needs to know everything about us and requires 
three separate sources to validate each and every entry on the  
application form. 
 
Many buyers are being told by friends and family that the process was a 
hundred times easier when they bought their home ten to twenty years 
ago. 
 
There are two very good reasons that the loan process is much more onerous on today’s buyer than perhaps any 
time in history. 

1. The government has set new guidelines that now demand that the bank provebeyond any doubt that you 
are indeed capable of affording the mortgage. During the run-up in the housing market, many people 
‘qualified’ for mortgages that they could never pay back. This led to millions of families losing their 
home. The government wants to make sure this can’t happen again 

2. The banks don’t want to be in the real estate business. Over the last seven years, banks were forced to 
take on the responsibility of liquidating millions of foreclosures and also negotiating another million plus 
short sales. Just like the government, they don’t want more foreclosures. For that reason, they need to 
double (maybe even triple) check everything on the application. 

 
However, there is some good news in the situation. The housing crash that mandated that banks be extremely strict 
on paperwork requirements also allowed you to get a mortgage interest rate probably at or below 4%. 
 
The friends and family who bought homes ten or twenty ago experienced a simpler mortgage application process but 
also paid a higher interest rate (the average 30 year fixed rate mortgage was 8.12% in the 1990’s and 6.29% in the 
2000’s). If you went to the bank and offered to pay 7% instead of <4%, they would probably bend over backwards to 
make the process much easier. 

Bottom Line 
Instead of concentrating on the additional paperwork required, let’s be thankful that we are able to buy a home at 
historically low rates. 
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Carport Full Bath 

NOT So Real in Real Estate 



Let’s go SHOPPING! 
Whoo HOO!! You have been prequalified for a mortgage and have an accepted offer on a GREAT home! 

It’s SO exciting and there’s SO much to BUY for this new home!! Time’s running out ….  

Closing is coming up fast.  

WAIT!!! 
Now is NOT the time to incur new debt before you close on your new home. It could just be a deal break-

er causing you NOT to qualify for your new home mortgage.  

 

Here are a few things that could be deal breakers for buying a home: 

 

 Don’t make large purchases.  When you are buying a home you are going to be bringing in new debt.  However, after apply-

ing for a home don’t go out and buy a new car or furniture, this ould raise you debt ratio and make it riskier for the loan compa-

ny to lend to you.  Sometimes after doing this, the previously qualified buyer is no longer able to qualify.  

 Do Not Change your bank accounts.  If you have had an account for a while it is easier foe lenders to track and source your 

assets.  Before you even think to transfer money from one account to the other you should talk with you loan officer.  

 Do not deposit cash into you bank account.  Cash is not very traceable and lenders need to be able to source your income.  

Small deposits, which can be explained, are fine, but getting a large lump sum as a gift is not.  Discuss the right way of tracking 

your assets with your loan officer. 

 Don’t co-sign other loans for anyone.  Once you have co-signed on a loan you are now obligated to that loan.  With the obli-

gation comes a higher ratio.  Lenders will be counting the payment against you even if you tell them you won’t be.  

 Don’t close any credit accounts.  Many clients believe that by closing out credit accounts makes them less risky and that they 

will have a better chance of being approved for the loan. This is INCORRECT.  The majority of your score is the length and 

depth of your credit history.  Closing these accounts can have a negative impact on your credit score.  

 Do not apply for new credit accounts. Whether it is a new car or a credit card once you have your credit run by multiple finan-

cial companies, this effects your FICO score.  Your interest rate is based on your credit score. The lower the score the higher the 

rate or you may not be eligible for the loan. 

 

When deciding to apply for a mortgage make sure you talk with your loan officer before you decide to do anything else financially.  

Any change in income, assets, or credit will need to be reviewed and all decisions will need to be made in a way to keep your 

application in the best light.  

 

But not to worry; I’m here to help! My team of local financing experts are ready to guide you through the home buying process. We 

are committed to fast, professional, courteous and personal service to help you understand and feel at ease throughout the home buy-

ing process. Our trained and certified loan originators specialize in financing homes in the local Iowa City area real estate market. 

We are prepared to find the right loan program with competitive rates and low down payments for you. 

Follow me on Facebook! 
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“SERVICE IS A JOB WELL DONE. 

IF THERE IS NO SERVICE, THE 

JOB WAS NOT DONE WELL.” 
 

Whether you’re a buyer or seller, Sandy assists each client     

before, during and AFTER each transaction. Success isn’t   

measured in the number of homes she’s closed, but in the    

number of clients who become trusted friends. Those friends 

feel confident to refer their friends to her each time they need a 

trusted friend to help them sell or purchase a property. 


